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S2F have contributed massively to 
our fantastic growth over the last 

10 years

Matthew Rose
Sales Manager

Strategy Design Online



720%
Improved 
online lead generation

MWA Technology is a leading supplier of gas, water, 
electric, heat and cooling meters. Over the last 20 
years they have provided independent technical 
support, high-end meters and supply to customers 
throughout the world and practical on-site support.

The Brief
When we first met with MWA it became obvious they 
needed a complete brand overhaul, a drastically improved 
online presence and co-ordinated marketing guidance. 
This was a dream project for us.

Our Comments 
 
“Over the last ten years we’ve been working closely with the sales and technical team 
to focus on brand awareness, lead generation and results driven marketing.
We have guided and advised MWA throughout and provided them with a leading 
brand in a very competitive market. A strong online presence that helps their client:

a) Find the right product for the right application

b) Direct them to the right department to ensure their needs are dealt with effectively 
and efficiently.

Social media improvements through Twitter, LinkedIn and YouTube have played a 
vital part in supporting the website in generating product and brand recognition.” 

Warren Albutt 
Creative Director

The catalogues have been 
delivered they all look great 
and everyone loves them, 

just wanted to say a big thank 

Teyon Atterbury
Internal Account Manager

466%
Increased 
website traffic



#1

#1

#6

YouTube video ranking for 
product review, talking about 
features and benefits

Twitter search results for 
tweets promoting the new 
meter

Google search ranking, 
only behind the product 
manufacturer

The Solution 
 
We’ve loved working and evolving the MWA brand, providing them 
with a website that supports the sales team in project opportunities 
while providing a user-friendly interface for the customers. It’s an 
informative, dynamic and practical site.

The coordinated marketing campaigns have worked fantastically 
well in firmly cementing MWA at the top of many online platforms 
and show casing MWA as THE leading provider of meters.

We enjoyed working closely with the MD, Sales Manager, Technical 
Manager & Marketing Manager to ensure all work is capitalising on a 
full-service message to capture the audiences interest.

Through our virtual marketing service, we have been working with 
MWA on a weekly basis and acting as their dedicated marketing 
department.

Managing the complete range of marketing activities, we have 
provided ongoing strategic marketing guidance, undertaken email 
campaigns, a new website, branding, product catalogues and all 
forms of internal and social media branding.

Campaign Results
 
Product campaign success

When the Kamstrup 403 heat meter was released in Summer 2016, 
the marketing campaign S2F put together produced very positive 
results across multi social media platforms.

When the S2F story began in 2005, our initial 
business goal was to provide West Midlands 
industrial based businesses with a single 
point of contact for all their marketing. This 
is still at the heart of what we do today.

We are not your average marketing agency. We believe in 
a ‘hands on’ marketing management service, think more 
of a Virtual Marketing Department working alongside you, 
combining client experience and agency ideals. We have 
experience of working with many government run funding 
agencies, and a full understanding of the sales process, with 
our directors having over 50 years of combined experience.



Call us now

0121 607 1908
Learn more

s2fmarketing.co.uk

We believe strong 
relationships create 
strong brands.

MACNAMARA

POLYMER 
OPTICS LTD Control & Automation

Complete manufacturing solutions


